
 
 

 

 Date: 8th June 2026 
 

To, 
The Manager – Listing Department 
National Stock Exchange of India Limited 
Exchange Plaza, C-1, Block G, 
Bandra Kurla Complex, Bandra (East), 
Mumbai – 400 051 

Scrip Symbol: TECHD    |    Series: SM    |    ISIN: INE1B7Z01018 

 

Subject: Intimation under Regulation 30 of the SEBI LODR Regulations, 2015 – Press Release on 
Operational Performance and Customer Onboarding Milestones across SEBI, RBI and IFSCA Regulated 
Ecosystems. 

Dear Sir / Madam, 

Pursuant to Regulation 30 of the SEBI (Listing Obligations and Disclosure Requirements) Regulations, 2015 
(the "SEBI LODR Regulations"), please find enclosed a Press Release dated 8 June 2026 issued by the 
Company through its Investor Relations Agency, Finportal Investments. 

The enclosed Press Release sets out the Company’s operational performance milestones for FY 2025–26 
and the opening two months of FY 2026–27, in particular: 

•   Closure of FY 2025–26 with 405 SEBI-regulated customers, 117 active SOC / SIEM clients from 
SEBI REs, and 1,250 cyber and CSCRF audit deliverables; 

•   Approximately 32x three-year expansion in audit-volume delivery (6.75x in the SEBI customer 
base; 39x in SOC / SIEM engagements); 

•   Formal onboarding of over 140 additional client entities during April–May 2026, taking the 
Company’s active engagement footprint to more than 540 entities across SEBI, RBI and IFSCA 
jurisdictions. 

 
In compliance with Regulation 46 of the SEBI LODR Regulations, the Press Release is also being uploaded 
on the Company’s website at www.techdefence.ai. You are requested to kindly take the same on record 
and disseminate the information through the Exchange’s dissemination platform. 

For TechD Cybersecurity Limited 



 
 

 

IR Team 
Finportal Investments (on belhalf of TechD Cybersecurity Limited) 
Encl: Press Release dated 5 June 2026 titled "TechD Cybersecurity Crosses 540 Regulated Financial Services Entities 
across SEBI, RBI and IFSCA" (along with Annexure A and Annexure B – customer rosters). 



 
 

 

PRESS RELEASE 
For Immediate Intimation  |  Disclosure under Regulation 30, SEBI (LODR) Regulations, 2015 

TechD Cybersecurity Crosses 545 Regulated Financial Entities across SEBI, 
RBI & IFSCA 

FY26 closes at 405 SEBI-regulated customers, 117 managed SOC / SIEM clients from SEBI REs and 1,250 cyber 
and CSCRF audits — a 32x three-year audit-volume expansion. With 140+ new logos onboarded in the first sixty 

days of FY27, the Company is now targeting 1,000+ regulated entities across SEBI, RBI and IFSCA by the close of FY 
2026–27. 

405 
SEBI-REGULATED CUSTOMERS  

(FY26) 

117 
MANAGED SOC / SIEM CLIENTS 

(SEBI REs) 

1,250 
CYBER & CSCRF AUDITS  (FY26) 

545+ 
REGULATED ENTITIES ENGAGED  

(FY27 TO DATE) 

 

Ahmedabad, 8 June 2026 — Late summer of 2023. The Securities and Exchange Board of India 
circulates the draft of what would later become the Cybersecurity and Cyber Resilience Framework 
(CSCRF). The document runs to dozens of pages and lands in the inboxes of compliance officers at 
brokerages, asset managers, portfolio managers and Alternative Investment Funds across the country. 
By the time most of them finish reading it, the shape of the next three years is already clear. The market 
they run on — several thousand stock brokers, a thousand-odd AIFs, hundreds of Portfolio Managers 
and mid-size Asset Management Companies, and a growing pool of Investment Advisers and Research 
Analysts — is about to be asked to do something it has never been asked to do before: meet a uniform, 
audit-grade cybersecurity standard, with the regulator’s clock running. 

The market they turned to did not really exist. Tier-1 cybersecurity firms quoted figures mid-size 
brokers and AMCs simply could not absorb. Boutique vendors had the price point but lacked the audit 
discipline. Most intermediaries did the arithmetic and concluded that the only realistic move, for the 
moment, was to wait. 

In Ahmedabad, the cybersecurity outfit then operating as TechDefence Labs reached a different 
conclusion. The Company had spent the better part of a decade running VAPT engagements for banks, 
insurers and large enterprises, and understood the shape of what was coming better than most. It 
looked at the same regulatory clock everyone else was looking at and saw not a problem but a market. 
Thousands of intermediaries who would need audit-grade cybersecurity at a price point the industry 
had not yet figured out how to deliver. 

The bet was, at the time, an uncomfortable one. The unit economics did not add up the way enterprise 



 
 

 

cybersecurity unit economics usually do. The work would need to be industrialised at a pace and a 
discipline most boutique firms could not sustain. And the timeline was unforgiving — once SEBI codified 
the framework, intermediaries would not wait six months for a quote. TechD made the call anyway. The 
story of what has happened in the thirty-six months since is now visible in a single table. 

The Three-Year Arc — SEBI Regulated Entities 

Financial Year SEBI-RE Customers 
SOC / SIEM Clients 

(SEBI REs) 
System, Cyber & CSCRF 

Audits (SEBI REs) 

FY 23–24 60 3 39 

FY 24–25 135 29 280 

FY 25–26 405 117 1,250 

3-Year Growth 6.75x 39x 32x 

 

In 36 months, the SEBI-regulated client base has grown 6.75 times. SOC and SIEM engagements have 
multiplied 39x. Cyber and CSCRF audit volume has expanded 32x — from 39 reports in FY24 to over 
1,250 in FY26. By the closing months of FY26, the audit practice alone was delivering, on average, more 
than three full audit cycles every working day. 

Behind those numbers sits a roster that an analyst will recognise instantly. 

The ten names that anchor the FY26 cohort — JM Financial Services, HDFC Securities, Raise Financial 
Services, DAM Capital Advisors, Bajaj Capital, Stock Holding Corporation of India, IndusInd Securities, 
Prudent Corporate Advisory Services, Trust Asset Management, SAMCO Securities and Tower 
Research Capital Markets India — together represent every layer of the SEBI capital market taxonomy. 
They sit alongside dozens of other listed and unlisted intermediaries whose full named roster appears 
at Annexure A. 

And Then, in 60 Days, the Story Changed Shape 

In the opening two months of FY 2026–27 — April and May 2026 — TechD formally onboarded over 
140 additional client entities. Combined with the FY26 base, the Company is now actively engaged 
across more than 545 regulated financial entities, spanning SEBI, RBI and IFSCA jurisdictions — and, for 
the first time in the Company’s history, the cohort extends beyond the SEBI capital-market ecosystem 
into the GIFT City IFSCA-regulated ecosystem and the RBI-regulated cooperative banking vertical. The 



 
 

 

named roster from the FY27 opening cohort is set out at Annexure B. 

The Road Ahead — FY27 Ambition 

The regulatory tailwind is still building. SEBI’s CSCRF compliance cycle is now annual and recurring; the 
RBI cyber-resilience framework and the IFSCA cross-border circulars are widening the addressable 
universe well beyond the capital-market intermediary base where TechD first scaled. Against that 
backdrop, the Company is targeting to serve in excess of 1,000 regulated financial entities across the 
SEBI, RBI and IFSCA ecosystems by the close of FY 2026–27 — a near-doubling of the current engaged 
base. 

Three structural characteristics underpin that ambition, each of which the Company believes is relevant 
to long-term shareholders: 

•   Recurring, annuity-like engagement.  Annual CSCRF audits and multi-year managed SOC / SIEM 
retainers convert one-time projects into repeatable, renewal-led engagements - the audit 
obligation does not lapse after a single cycle. 

•   Structurally low customer-acquisition cost.  Approximately 90 percent of new logos originate 
from reference calls placed by existing clients, materially reducing the cost of growth relative to a 
sales-led model. 

•   Operating leverage from industrialised delivery.  Because every VAPT, SOC onboarding and 
CSCRF closure follows the same standardised playbook, incremental volume is absorbed without a 
proportionate increase in delivery cost. 

 

Why Intermediaries Choose TechD — and Keep Choosing TechD 

The reason is not, in the end, mysterious. Over thirty-six months, TechD has built what its competitors 
have not — a process-driven delivery ecosystem in which every VAPT, every SOC onboarding, and every 
CSCRF closure follows the same repeatable, industrialised playbook. That single fact does three things 
at once. 

1.  It produces the right price.  The right price emerges when an organisation removes waste at scale — 

not when it cuts corners. The MSSP delivery model converts what was once a ₹50–80 lakh annual cyber 
spend for a mid-size broker or cooperative bank into a structured, predictable, audit-ready engagement 
at a fraction of the price. 

2.  It produces audit-grade quality.  Every deliverable is CERT-In empanelled, ISO/IEC 27001:2022 
certified, and mapped line-by-line to the 1,885-item SEBI CSCRF audit matrix across BSE, NSE, CDSL, 
NSDL, MCX and NCDEX — with parallel mappings now built out for RBI cyber-resilience and IFSCA cross-



 
 

 

border circulars. When the inspection team arrives — SEBI, RBI or IFSCA — the workpapers are already 
on the table. 

3.  It produces speed.  Average VAPT turnaround stands at under 7 working days. SOC onboarding 
closes in 10 days. End-to-end CSCRF gap-assessment to closure averages 30 to 45 days. In a market 
where most vendors still quote eight to twelve weeks for a basic system audit, TechD has industrialised 
the workflow without compromising the bench. 

Commentary from the Leadership 

Speaking on the milestone, Mr. Nikhil Trivedi, Director – Sales, TechD Cybersecurity Limited, who leads 
the Company’s pan-India enterprise sales organisation, said: 

"We didn’t set out to be the biggest. We set out to be the partner that the Compliance Officer of 
a twelve-person broker could WhatsApp at eleven on a Friday night, the week before an 
inspection, and still get an answer. The market moved towards us because we kept clearing that 
bar." 

"90 percent of every new logo we sign today comes from a reference call placed by an existing 
client. That isn’t marketing — it is the quiet network effect of doing the work properly, charging 
fairly, and delivering on time. Our pan-India team has earned that trust the hard way, and we 
intend to keep earning it." 

About TechD Cybersecurity Limited (NSE SME: TECHD) 

TechD Cybersecurity Limited is a CERT-In empanelled, ISO/IEC 27001:2022 certified Managed Security 
Service Provider serving over 700 active customers across the SEBI, RBI, IFSCA and enterprise 
ecosystems. The Company is headquartered in Ahmedabad with pan-India delivery presence. It 
operates across three integrated verticals — Vulnerability Assessment and Penetration Testing, 
Managed SOC and SIEM, and Governance, Risk and Compliance — covering SEBI CSCRF, ISO/IEC 27001, 
ISO/IEC 42001, SOC 2, RBI and IRDAI mandates. 
 

Press release issued by:  Finportal Investments  (Investor Relations Agency to TechD Cybersecurity Limited) 
Investor & media queries:  ir@finportalin.com   |   ir@techdefence.com 

Disclaimer:  This intimation is being made under Regulation 30 of the SEBI (Listing Obligations and Disclosure Requirements) 
Regulations, 2015. Statements herein are descriptive of operational performance and historical engagement volumes and do 
not constitute a forecast, guidance or projection of future financial results. Statements regarding the Company’s FY 2026–27 
targets and ambitions are forward-looking and reflect management’s current expectations and internal objectives only; they 
are subject to risks, regulatory developments and market conditions, may differ materially from actual outcomes, and should 
not be relied upon as a representation of future performance or financial results. All historical figures are derived from 



 
 

 

internal Company records of customer engagements, SOC enrolments and audit deliverables across the periods stated. 
References to specific client onboardings in the body of this release and in the annexures reflect formal engagement records 
and do not constitute confirmation, endorsement, or warranty by any named client. 


